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Market awareness
The need for LTC coverage will grow over the next 50 years
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Source: LIMRA, “Combination Products,” 2008.

Start the long-term care discussion
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Source: U.S. Department of Health and Human Services, www.LongTermCare.gov

Where you live matters
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• What are my options for living in an aging-oriented facility?
Source: U.S. Department of Health and Human Services, www.LongTermCare.gov

How to decide
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The information in this presentation is intended to be a general introduction of Merrill Lynch’s approach to wealth management. It is not intended to be either
a specific offer by any Merrill Lynch entity to sell or provide, or a specific invitation to apply for, any particular product or service.
Merrill Lynch offers a broad range of brokerage, investment advisory (including financial planning) and other services. There are important differences
between brokerage and investment advisory services, including the type of advice and assistance provided, the fees charged, and the rights and obligations
of the parties.
It is important to understand the differences, particularly when determining which service or services to select.
The scenarios are intended to illustrate brokerage products and services available at Merrill Lynch. They are not intended to serve as investment advice
since the availability and effectiveness of any strategy is dependent upon your individual facts and circumstances. They do not necessarily represent the
experience of other clients, nor do they indicate future performance. Investment results may vary. The investment strategies presented are not necessarily
appropriate for every investor. Individual clients should review with their Financial Advisors the terms and conditions and risks involved with specific products
or services.
Any tax statements contained herein were not intended or written to be used, and cannot be used, for the purpose of avoiding U.S. federal, state
or local tax penalties. Neither Merrill Lynch nor its Financial Advisors provide tax, accounting or legal advice. Clients should review any planned
financial transactions or arrangements that may have tax, accounting or legal implications with their personal professional advisors.
Asset allocation, diversification and rebalancing do not assure a profit or protect against a loss in declining markets.
Investing in securities involves risks. There is always the potential of losing money when you invest in securities.

Merrill Lynch Wealth Management makes available products and services offered by Merrill Lynch, Pierce, Fenner & Smith
Incorporated, a registered broker-dealer and member SIPC, and other subsidiaries of Bank of America Corporation (“BAC”).
Banking products are provided by Bank of America, N.A., and affiliated banks, members FDIC and wholly owned subsidiaries of BAC.
Investment products:
Are Not FDIC Insured

Are Not Bank Guaranteed

May Lose Value

